
NEW CONSTRUCTION - TOTAL UNIT SALES BY PRICE

n Of the 20 total new construction sales in 1Q2009, 40% were in the $300-350k range

n Foreclosures accounted for 15% of the total sales

All foreclosures were in the $225-$250k range

RESALE - TOTAL UNIT SALES BY PRICE

n Of the 184 total resales in 1Q2009, 63.6% were under $125k

n Foreclosures accounted for 43.5% of the total sales

65% of the total foreclosures were under $125k; all sales above $600k were foreclosures

Source: Coldwell Banker Universal Database ©

NRT Development Advisors - All information is believed to be accurate but is not warranted.
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MULTI-FAMILY HOME  
SUB-MARKET PROFILE 

During the early 1990’s, condominiums accounted for less than 5%  of all new construction 
sales activity.  Now, they account for approximately 25% of new construction sales.  
Atlanta’s maturing condominium market is now facing increased competition from resale 
condominiums that were constructed during the past decade.  In fact, during 2008 new 
construction condominium sales lost market share to resale condominiums for the first time.  
While overall condo and townhome absorption for the 15-county metro Atlanta area has 
declined by 35% during the First Quarter 2009 over the same period last year, absorption 
rates vary when the focus shifts to specific Intown neighborhoods, with some faring better 
than others.  Absorption rates in Midtown, for example, increased during the First Quarter 
2009 when compared to the same period last year. 

Location fuels demand and lifestyle habits.  The desire to live in vibrant urban centers that 
are in proximity to parks, shopping, dining and entertainment venues bodes well for the 
future of condominium living.  To demonstrate, the following sections will delve further into 
some of Atlanta’s most well-known neighborhoods. 

Note: 

New construction sales data in this section are sourced from SmartNumbers, which gathers closing 
information by analyzing deed records and is a more reliable and accurate source for new construction home 
data.  Data have been provided for condominium ownership only, not including townhome.  Due to recording 
delays, SmartNumbers data for 1Q09 are not representative of a full quarter of data. 

Tribute Lofts Amenity Deck Peachtree Residences The Carlton Buckhead Grand 
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Buckhead is perhaps Atlanta’s most well-known community.  With its lavish hotels, posh restaurants, 
sprawling estates, and luxury stores of Lenox Square and Phipps Plaza, it is no wonder The Robb 
Report consistently ranks Buckhead in the Top 10 Affluent Communities.  The Streets of Buckhead, a 
9-acre transformation of the former bar district, is expected to bring luxury retail, hotels, residences, 
and office space, further cementing the neighborhood’s affluent reputation. 

The demand for luxury-condominium living in Atlanta still exists, however due to the current real estate 
climate, absorption in this segment of the market has slowed primarily due to: 

• Declining values of single family homes 

• Difficulty selling current home 

• Buyers who are waiting to confirm the bottom of the market 

• Wealthy buyers’ portfolios and assets have declined in value   

Note:  

The increase in average sales price over 1Q08 is skewed by a $3.4M closing at Sovereign.  Without this 
closing, the average sales price would have been approximately $409,000, resulting in a 21% decline in 
average sales price over the same period last year. 

BUCKHEAD 
 BUCKHEAD / GARDEN HILLS / PEACHTREE HILLS 

2009 Demographic Highlights1 

• Total Population—84,690 

• Median Household Income—$92,933 

• Median Age—38.2 

Resale Only   Absorption   
Average Sales 

Price   

List Price / 
Sales Price  

Ratio 

1Q08   205  $241,329  95.6% 

change   -25.4%   -8.5%   — 

1Q09   153  $220,818  92.0% 

 
Months 
Supply 

 18.8 

 +34.0% 

 25.2 
Source: Coldwell Banker Universal Database© 

New  
Construction / 

Conversion   Absorption   
Average Sales 

Price   
Months 
Supply 

1Q08   50  $515,838  — 

change   -78%   +33.4%   — 

1Q09*   11  $688,008  36.9 
Source: SmartNumbers *1Q09 data do not represent a full quarter due to recording delays. 

1. Source: ESRI / Business Analyst Online 

Coldwell Banker NRT Development Advisors—All information is believed to be accurate but is not warranted. 
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BUCKHEAD 
 BUCKHEAD / GARDEN HILLS / PEACHTREE HILLS 

Green Squares                         
Proposed / On-Hold Properties 

1. One Hotel and Residences 

2. Crowne Plaza Buckhead 

3. The Stratford 

4. W Buckhead Hotel and 
Residences 

The Park at East Paces 

LaVista Walk 

10 Terminus Place 

Red Squares                           
Sampling of Active Properties 

with Developer-Owned Inventory1 

1. 10 Terminus Place (137 units) 
$348,000—$3,592,000 

2. Cosmopolitan at Lindbergh 
(258 units) $159,500—
$439,500 (pre-auction 
pricing) 

3. LaVista Walk (132 units) 
$209,900—$384,900 

4. Ritz Carlton Residences 

5. St Regis Hotel and 
Residences (52 units) 
$3,400,000—$4,800,000 

6. Sera City Homes (72 units) 
$301,136—$513,063 

7. Sovereign (82 units)     
$925,000—$9,520,000 

8. The Gallery (203 units)    
$385,700—$824,700 

9. The Mansion on Peachtree 
(45 units) $1,696,500—
$12,408,000 

10. The Park at East Paces (81 
units) $209,900—$514,900 

11. Tremont (78 units) 
$238,900—$503,900 

1. Pricing is based on active FMLS listings as of 3-31-09 

Coldwell Banker NRT Development Advisors—All information is believed to be accurate but is not warranted. 
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Long considered the cultural heart of Atlanta with a large concentration of art and performance venues 
and some of the city’s most exciting restaurants, Midtown is poised for continued growth in years to 
come. The Midtown Mile promises to bring fourteen blocks of high-end retail, luxury residences, offices, 
and lavish hotels to the heart of this vibrant neighborhood.  

The demand for living in an urban center is evident in Intown-Atlanta with a 25% increase in population 
since the 2000 Census and a 45% increase in new construction absorption over the First Quarter 2008.  
While 35 of the 74 closings were attributed to the recent auction at Element, sales in Midtown remain 
strong when compared to other Intown neighborhoods.  New highrises such as Luxe and 1010 Midtown 
have also begun to deliver, further establishing Midtown as an urban center and a destination 
neighborhood. 

INTOWN 
MIDTOWN / MIDTOWN WEST / ATLANTIC STATION / 

MORNINGSIDE / VIRGINIA-HIGHLAND 

2009 Demographic Highlights1 

• Total Population—90,047 

• Median Household Income—$70,424 

• Median Age—34.4 

Resale Only   Absorption   
Average Sales 

Price   

List Price / 
Sales Price  

Ratio 
1Q08   286  $211,880  95.5% 

change   -32.9%   -7.7%   — 

1Q09   192  $195,502  94.5% 

 
Months 
Supply 

 19.7 

 +49.2% 

 29.4 
Source: Coldwell Banker NRT Universal Database© 

New  
Construction / 

Conversion   Absorption   
Average Sales 

Price   
Months 
Supply 

1Q08   51  $263,267  — 

change   +45.1%   +5%   — 

1Q09*   74  $276,467  48.8 
Source: SmartNumbers *1Q09 data do not represent a full quarter due to recording delays. 

1. Source: ESRI / Business Analyst Online 

Coldwell Banker NRT Development Advisors—All information is believed to be accurate but is not warranted. 




